
 

Husch Blackwell LLP 

Commercial Contracting 

Husch Blackwell’s Commercial Contracting practice group provides prompt, practical, business-focused assistance to 
our clients looking to improve the quality of their commercial contract review and risk assessment while decreasing 
response time and freeing important internal business and legal resources to focus on strategy and growth. We 
manage targeted projects as well as complete contract management and outsourcing, whether on a short or long-
term basis. 

The group assists clients in the preparation and negotiation of a variety of commercial agreements and business 
relationships, such as everyday terms and conditions of purchase and sale; distributorship and representative 
arrangements; consulting and other services contracts; confidentiality agreements; noncompetition agreements; 
teaming agreements; software licensing arrangements; and a variety of carefully crafted solutions geared toward 
putting our clients in the best positions possible to capitalize on the ever-changing marketplace. 

The Commercial Contracting practice group provides our clients with the following services: 

 Prompt attention from knowledgeable counsel. The Commercial Contracting practice group can promptly allocate the right 
attorney with the right skill-set for the job to maximize results while minimizing costs  

 Efficient processes and resources. Each member of the Commercial Contracting practice group pairs his or her strong 
experience in commercial arrangements with the firm’s broad cache of form documents and its full-service excellence to 
provide our clients top-notch legal counsel in a cost-effective manner. 

 Practical, integrated advice. We strive to provide our clients careful, business-aware legal counsel, focused on identifying and 
creatively addressing areas of risk while keeping the client’s business goals foremost in their minds. 

 Consistent advice from attorneys who know our clients’ businesses. We work to develop strong ties with our clients by 
developing consistent working relationships, allowing us to free up clients’ internal resources to manage important strategic 
tasks while providing even more business-specific solutions in commercial arrangements.  


